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Introducing IronPlanet

Agenda
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Flexible Solutions

Questions
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Who is IronPlanet

3

Formed as a private corporation in 1999 

Headquartered in Pleasanton, CA, US

Investor backing
Å Venture partners ïKleiner Perkins and Accel Partners

Å Strategic investors ïCaterpillar, Komatsu, and Volvo Equipment

Gross auction sales $337M in 2008 ~ 45% Yr-on-Yr growth

IronPlanet has become the industry leading 

online marketplace for used heavy equipment
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IronPlanet European Launch

ÅInternational Expansion

ÅCapitalizing on market opportunity and being responsive to our customers

ÅApproximate 27% of NA IronPlanet equipment sales shipped internationally in 2008

ÅIP global customers asking us to be part of their supply chain in Europe

ÅSignificant used equipment inventory in Europe and building

ÅContinue to grow the international side of our business ïto date we have been 
more of a US centric business

ÅGlobal strategy

ÅDublin, Ireland Headquarters

ÅGateway to EMEA for a lot of US based corporations

ÅMulti-lingual work-forceé13 languages supported by local team

ÅIreland provides attractive incentives for US multi-nationals

ÅOvercoming CE / EPA compliance restrictions
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IronPlanet - Flexible Solutions for Distributors
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Featured 
Auctions

One-owner 
Auctions

Owner
Auctions

Private
Auctions

How it 

works

ÅUnreserved

ÅOne seller sale

ÅOn-site preview & 

bidding

ÅUnreserved

ÅHundreds of items, all 

types, makes, & models

ÅWeekly auctions

ÅReserved

ÅWin it Now Prices, 

Second Chance Offers

ÅSpecialised equipment

ÅTwo week schedule

ÅUnreserved or reserved

ÅSeller invites auction 

participants

ÅSeller branded

ÅSellerôs schedule

1. Seller consigns and prepares equipment for inspection.

2. IronPlanet inspects and markets equipment to worldwide audience, 

soliciting bids and driving all buyer interest.

3. Seller receives payment ïequipment to cash in four to six weeks.



Meet the Team
& Learn More

Hall 5A, Aisle F, Stand 020
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Appendices
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ÁAuction advertising in major trade 
publications and online venues

ÁDirect mail 

Emails to targeted registered 
customers

ÁTelesales to previous and prospective 
bidders and buyers

ÁTelesales to on-line registrants who 
are looking at equipment or have 
equipment on watch list

ÁTelesales outreach to bidders 
participating in bidding ïsolicit 
additional bids

ÁTelesales outreach to potential buyers 
who have equipment on their watch list

ÁTelesales outreach to previous buyers 
to alert them of equipment in which 
they may have interest

Maximizing Sales Price
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During 2 Week Auction PreviewOn Auction Day


